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a€o=Any path is only a path and there is no affront to oneself or to others, in dropping it if that is what
your heart tells you.a€« 4€"Carlos Castaneda

Hobbies are those interests we pursue, and those passions we find along lifea€™s path. Sometimes ita€™
a lifelong interest. Other times, ita€™s something we stumble across and begin to explore or develop, or
something a friend or acquaintance introduces to us. But what happens when breeding goldfish

suddenly becomes more than a hobby, when you become known as a source of quality goldfish for

other goldfish aficionados? Then youa€™ve reached that point in the road where hobby meets business.

When you are able to make money while doing your hobby &€” something you love, are interested in,
have expertise in &€” itaé€™s a good indication that maybe youa€™ve found yourself a business.

What are some things you should consider first? Is it a good idea to turn every hobby into a

business? What if you love building furniture, and people say theya€™re willing to pay you to do it, but
you think you might get sick of it if it becomes mere work, a day to day job? The key is to carefully
consider doing this as full-time business. If you think you won&a€™t get sick of your hobby, and then go
for it. What have you got to lose? You have demonstrated you have individual gifts and personal
passion to build furniture and now just need to turn this into a business.

So what are some things to look for in a situation like this? Firstly, a hobby-turned-business should,
at the very least, pay for itself. If you are selling paintings, you want to make enough not only to pay
for your supplies used, but also to buy more (and paying for the time and labour you put in is also
nice.) Some paintings are worth more than others because of the talent, skill, and time invested, not
just the material or subject matter. So keep that in mind when creating your pay scale, and be
realistic. For example, paying someone else to do the preparation of the canvas has to be worth the
time of both parties. It might be that part of your business can and should be contracted out to
others. This way you can focus on what you most enjoy that which requires your gifts and skills. But,
remember, you must also be willing and able to pay your co-hobbyists what their work is worth and
still manage to make a profit.

Scott Says: When | first ventured out as a stage hypnotist | was willing to perform for free. After |
started getting requests to perform, very quickly | had to make a choice about charging a fee for
service.
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Scott Ward Inc. - About Author:

a Hypnotist Scott Ward Inc. is the recipient of four generations of mystic native clairvoyance and
spirituality. Scott Ward travels all across North America entertaining and educating youth and adults
with his positive high-energy comedy hypnosis shows, as well as his empowering a educational

workshops.

Scott Ward, B.Ed, a Stage Hypnotist
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