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Itâ€™s not easy to make money in the motor sales industry. Global financial downturn in recent years
has hit the car market hard and made it difficult to move both new and used stock. However by
selling a car on finance dealers can open up their showrooms to new customers.

Many people that would think twice about buying a new vehicle upfront would seriously consider
buying a car on finance. This means if you can offer financing options in your showroom you can
attract new business and keep your sales moving even in tough economic times.

Car Finance

Offerings ways to get a car on finance is a must-have for any dealership that wants to stay
competitive. The good news is that you can find some excellent motor finance specialists able to
offer car loan products at attractive rates.

- You will be able to outsource your financing options to experts and get fast access to some of the
best financial packages on the market for your customers.

- This means you will not have to administer the financing yourself and this will save you a lot of
time and hassle.

- Car loans can make all the difference to the turnover and ROI in your sales room. Offering the
chance to buy a car on finance can attract a wider customer base and keep your stock moving.

Online Car Dealers

It is also important that you offer the chance for your customers to find you online. A large majority
of consumers now use the Internet to look for new and used cars. This is because shopping online
is so much easier and more convenient than traditional methods.

- When people want to buy a car on finance now they are able to look online on specialist motor
trade websites and dealer homepages.

- This means they can see what stock is available and what financing options are offered 24/7.

- With online access to dealers there is no longer any need to spend hours of free time searching
through local showrooms.

- Customers are able to see what is available from the comfort of their own homes so they can
make informed decisions before they even step into a bricks and mortar showroom.

- As a dealer you cannot afford to ignore the many positive advantages of maintaining an online
presence for your business.

- Online showrooms can be provided through your own website or by using third party dealer trade
websites.

- With these specialist dealer trade websites you will be able to upload details of your stock to a
national database and make your showroom accessible nationwide.
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- This is a great option that can boost sales and also save you the time and hassle of building and
maintaining your own website.

- If you want to sell a car on finance then the Internet is a great place to get started.

Article Source:
http://www.articleside.com/finance-articles/selling-a-car-on-finance-competitive-options-for-
dealers.htm - Article Side

Andrew Watkins - About Author:
Dealers selling a a car on finance need to find competitive and attractive deals for customers. This
can entice new business to online and offline showrooms and keep profits moving forward into the
future.
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